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EXTRAORDINARY VISITOR EXPERIENCES




Networking – A Tool for Survival
	How to Build a Referral Network

· Have a purpose – provide value

· Long-term actions – the karma of what goes around comes around

· Not sales – it’s marketing

· Target whom to network with

· Have a 30-second commercial – make it vague

· Avoid gimmicks


	Techniques to Get People to Come to You
· Speak – but not for all

· Write articles, hints, blogs
· Pro bono, quasi pro bono

· Strategic partners, alliances

· Professional group leadership

· Community service

· Use the Internet



	Networking Tips for Introverts

· Use your spouse or partner

· Get in comfortable situations – this could be 

· one-on-one not groups

· Find focused groups

· Listen

· Ask simple questions and don’t be an ideologue

· Double-team a room


	How to Generate So Much Business You Can Raise Your Prices (Freelancer/Consulting)
· Dominate a niche – create a niche

· Refer out business – create teams to help people

· Do exceptionally great work

· Follow up, say thank you

· Offer value

	Why We are All in a Relationship Business
· Find the right person

· Find commonality

· Be sincere, be real!

· Impress them with your competence

· Don’t be smug, use self-effacing humor


	Networking Traps to Avoid
· Instant gratification
· No eye contact

· Selling—talking not asking/listening

· What’s in it for me? — it should be “how can I help you?”

· Not knowing when to say enough
· It’s quality not quantity
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